


INTRODUCTION TO SALES
FUNNEL

What is sales funnel and why should you be
interested in learning it

Sales funnel is the core of every marketing success.

There is no business today online that WILL do very well without a
proper mapped out sales funnel.

Why is it important that we learn it

1. It is involved in every successful online business.
2. It shows the path at which our customers are on per time

(customer journey.
3. It can help you find loopholes in your marketing journey and

how to fix it
4. there is a lot of potential when it comes to sales funnel.

Since we say every business online needs a funnel to thrive,
Here are some statistics

According to Forbes, 29% of business are being conducted online.



This might seem low but it shows that more businesses are
turning their eyes on the online space to sell out their product and
with this their a lot of potential with sales funnel building.

Let us do some calculations just in case you are asking how this
statistics can make you money as a sales funnel expert.

Let's say there are roughly 1 billion businesses across the globe
online making up this 29%

If you choose to work with just a measly fraction of 0.001% that is
still 10,000 businesses.

Imagine the kind of potential that is.

If sales funnel is what every business online especially needs to
strive, then it is worth mastering

It can help you scale your business, and sell out your services.



What is a sales funnel?

This is the entire journey that a complete stranger, visitor, lead or
potential customers go through before they become paying
customers.

It starts with the top of the funnel which is where you attract a lot
of people through your desired traffic sources e.g facebook,
instagram, influencer, google, email etc.

Then it continues to the middle of the funnel. Where you nurture
those leads using your content, followup, email sequence, webinar
etc.

Down to the bottom of the funnel. This is where conversions start
to happen. At this stage, trust has been built and actions are ready
to be taken.



So let's see how this journey goes as a sales funnel developer

To explain further, this funnel starts with the traffic source.

Then to the optin page where all the leads will be given a lead
magnet in exchange for their details. (name, email, phone number
etc).



The details will be saved in a sequence and the leads will be
redirected to a confirmation page where they can download the
freebie

Afterwards will be taken to a tripwire page where you will be
offered a product or service at an affordable cost.

Then the funnel moves to checkout and then upsell and finally
thank you page.

Here is what you do as a funnel expert

Map out this journey, and then implement it on a website and also
follow up to ensure there is success with it.

HAVE THIS AT THE FRONT OF YOUR MIND

Every product or service needs a funnel to thrive



Types of sales funnel
There are many types of sales funnel, but we will discuss just

seven of them.

● Lead Generation funnel
● Content Funnel
● Webinar Funnel
● Tripwire funnel
● Sales call booking funnel
● Ecommerce Funnel
● Sales letter funnel

Lead generation funnel

A lead generation funnel is a systematic process designed to
attract potential customers (leads), nurture them, and convert
them into paying customers. In this type of funnel, you don't
expect your leads to pay..

You give free value e.g a free webinar, cook book, free guide, etc. in
exchange for their details



Content funnel

The primary goal of a content funnel is to attract, engage, nurture,
and convert leads into customers by delivering the right content at
the right time.

This particular funnel is what industry experts like Russell Brunson,
Alex Hormozi use to drive interested audiences down their funnel
lane.

Webinar funnel

The funnel leverages the engaging and educational nature of
webinars to attract leads, build trust, and ultimately convert them
into customers.



Tripwire funnel

A tripwire funnel is a marketing strategy designed to convert leads
into customers by offering a low-cost, high-value product (the
"tripwire") to encourage initial purchases.



Sales call booking funnel

A booking funnel is a marketing strategy used primarily by
service-based businesses to convert potential clients into booked
appointments or reservations. This funnel guides prospects
through a series of steps, encouraging them to take the final
action of booking a service

Sales Letter Funnel

A detailed sales page that outlines the benefits of a product and
includes testimonials and a strong call to action. The main aim of
this funnel is to Convert visitors into customers through a
compelling sales letter.

Ecommerce Funnel



An online store that guides customers from product discovery to
purchase, with additional product recommendations.

The main aim of this funnel is to sell physical products online.

Understanding 4 sales funnel
stages

The four (4) stages of a sales funnel is the Awareness, interest,
decision, and action

Stage 1 -
Awareness: This is where your prospects becomes aware of your
product and what you offer.

Stage 2
Interest: This is where your prospects are doing some research
about your product or services, comparing, and thinking over the
options.

Stage 3
Decision: This is where your prospect is convinced enough that
your product is the best fit for him or her and decides to buy.

Stage 4
Action: Your prospect pulls out his/her wallet, buys from you and
becomes your customer.



If you want to learn more about how you can
become an expert sales funnel designer and
make �300 - �500 monthly designing funnels

for yourself or your clients

CLICK HERE LEARN NOW

Lets move on…

Now let us talk about

DIFFERENCE BETWEENWEBSITE, SALES
FUNNEL, SALES PAGE & LANDING PAGE

These concepts mentioned above are a source of confusion to
many people especially since the word sales funnel is used in a lot
of ways and most times can be used in the place of a landing page
or sales page.

So follow me as I try to lay out the difference so you will
understand each concept and what they actually do.

Their major differences lies in their structure and purpose

First let's start with sales funnel and websites.

https://wa.link/bcgipo


Awebsite is a collection of pages which includes the home page
about, contact us etc. These pages are there to share details about
the company and other general information so that people will be
acquainted with the company

While on the other hand a sales funnel is a collection of pages,
activities and events that guides visitors and prospects towards a
specific objective e.g buying a product, signing up on a newsletter,
setting up appointment, optin in for a webinar etc.
Also

The key difference between a landing page and a sales page lies in
their purpose.

A sales page is a specific page which is there to provide an
opportunity for a potential sale.. The information provided on a
sales page is so that the ready can be convinced enough to take
action which is to buy.

While a landing page a landing page could be for a different
things basically not monetary e.g to make an announcement,
generate leads, capture email details, pass a specific information
etc.

A landing page is more brief and straight to the point while a sales
page is detailed.

Hope these explanations cleared your doubt😉



5 step Framework to build a 7
figure funnel

Before building any funnel, these frameworks must be in place if
your funnel must be super successful

I call it FSMIS Framework

F - Foundations
S - Strategy
M - Mapping
I - Implementation
S - Split test



Elements that must be present in a
successful sales funnel

1. An Attention-Grabbing Hero Section
2. A Compelling Story
3. Testimonials to Back Up Your Claims
4. Clear Calls to Action
5. Proactive FAQs Section
6. Pricing Table
7. Offer stack
8. Guarantee
9. Scarcity Driving Elements



An Attention-Grabbing Hero Section

When visitors arrive on your sales page, the first thing they’ll notice
is the hero section, designed to capture their attention
immediately.

Think of it as a warm handshake or the opening lines of a
captivating conversation. A compelling hero section features a
powerful headline, stunning visuals (or video), and a clear
call-to-action (CTA) that clearly communicates, "This is what we
offer, and here’s what you can do with it."



A Compelling Story

Immediately following the initial greeting in the hero section, a
sales page should maintain engagement by weaving a captivating
narrative.

Here is where your page begins to resonate deeply with your
potential customers. Forge a connection by acknowledging their
challenges, demonstrating empathy for their difficulties.



Testimonials to Back Up Your Claims

Social proof can be written or video testimonials from happy
customers, case studies, user reviews, etc.



Clear Calls to Action



Proactive FAQs Section

FAQ section is a strategic element of a sales page that can
enhance customer satisfaction, increase conversions, and
streamline your sales process.



Pricing Table

a pricing table in a sales funnel is essential for presenting pricing
options clearly, highlighting value, simplifying decisions, building
trust, encouraging upgrades, enhancing user experience, and
supporting marketing efforts



Offer stack

an offer stack is a powerful tool in a sales funnel that enhances the
perceived value of the main offer, differentiates it from
competitors, increases conversion rates, creates urgency,
addresses objections, encourages higher spending, improves
customer satisfaction, and supports marketing efforts.



Guarantee

reassures potential customers by promising satisfaction or offering
a risk-free trial period, reducing their hesitation to make a
purchase. It builds trust and confidence, encouraging more
conversions.

Scarcity Driving Elements

tactics used in marketing to create a sense of urgency and limited
availability, motivating potential customers to act quickly. These
can include limited-time offers, countdown timers, low stock
notifications, and exclusive deals, all designed to enhance the
perceived value and demand for a product or service.

Hope you have gotten value so far.



If you want to learn more about how you can
become an expert sales funnel designer and
make �300 - �500 monthly designing funnels

for yourself or your clients

CLICK HERE LEARN NOW

Follow me on social media

Twitter - @EmmanuelUkairo

Facebook - EmmanuelUkairo

Instagram - EmmanuelUkairo

Youtube - EmmanuelUkairo

https://wa.link/bcgipo
https://x.com/EmmanuelUkairo
https://web.facebook.com/NuelUkairo
https://www.instagram.com/nuelukairo/
http://www.youtube.com/@emmanuelukairoc

